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GenOil Inc’s., (GNOLF) $0.09 Clean Oil. 

Enormous Potential from World Class Team of Experts. 

It’s not often you come across of team of experts as impressive as the one assembled at GenOil Inc., (GNOLF) an 

Oiltech start-up with an intensely promising clean oil technology.  GenOil is lead by successful entrepreneur 

David K Lifschultz, who manages a well respected Family Office and counts President Donald Trump (see press 

reports) and Blackstone’s Stephen Schwarzman as close associates and/or business partners. 

Genoil has put this team of experts together to monetize a technological solution, which reduces sulfur in dirty 

oil (HSFO – or high sulfur fuel oil) into cleaner LSFO – or low sulfur fuel oil. A lot of money (billions in fact) can be 

made from converting low-cost dirty oil into ‘acceptably-cleaner’ higher value fuel oil.  

In addition (stroke of good fortune), the International Maritime Organization (an agency of the United Nations) 

has mandated that the worldwide shipping industry in just 2 ½ years – must reduce sulfur, to diminish acid rain 

and other health problems – which could possibly crush the entire shipping industry, as it is addicted to low-cost 

high sulfur oil despite all of the pollutions its use creates.  

So in sum, clean oil, now must be used.  The days of dirty shipping oil, are soon to be phased out. 

Alternative and Green Energy Stocks   

 

 

http://nyc-wealth.com/mr-david-lifschultz/
http://www.imo.org/en/MediaCentre/HotTopics/GHG/Documents/2020%20sulphur%20limit%20FAQ%20-%20ENGLISH_update%2025-07-2017.pdf
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The question is, can GenOil’s technology be scaled to convert the 3 million barrels the shipping industry burns 

each and every day, or will a competitive solution be found? Lifshultz and his team are betting they can win, in 

this upcoming green Tsunami of change.  

Looked at under that viewpoint, this is a very simple story. 

The story: can they or can’t they? Of course, only time will 

tell – but the clock is ticking.  

If GenOil can – look out above, as there will be no predicting 

how fast or how high the share price could go (current 

enterprise value is under $50 million), if they announce a 

significant contract - which results in a mega oil-refining plant 

being built or retrofitted.    

DAVID K LIFSCHULTZ & THE GENOIL TEAM: CAN THEY PULL IT OFF? 

Prior to GenOil, David was CEO of Lifschultz Industries. It’s worth noting, Bloomberg News reported David as 

“Instrumental over the past decade in developing Lifschultz Industries from a technology company trading on 

the NASDAQ small cap market at $0.03 a share to the level of its recent sale price of $22.80 (USD) a share.” 

That’s right $0.03 to a $22 sale - and to a NYSE listed giant. You can’t make this up. 

When it was acquired by Danaher Corp for $22.80,  Lifschultz Industries had a total value of $33 million, with 

insiders owning 42%. Danaher was and is NYSE listed (DHR) and David negotiated the acquisition terms. 

Generally speaking, it takes special talents to negotiate with multi-billion dollar companies, David has dealt with 

two now, Danaher Corp., and Donald Trump, who acquired 10% of Lifschultz in the early 90’s. 

After the sale to Danaher, David’s interests shifted GenOil Inc., which had a promising technology to reduce 

sulfur in oil (among other things) or what we like to call Clean Oil. As mentioned, there is a huge market coming 

– as the United Nations via its’ International Maritime Organization (IMO) has mandated a drastic reduction in 

the sulfur used by the shipping industry by the year 2020.  

Which begs the question, can the IMO actually do this? Have the environmentalists gone wild? Has Al Gore 

finally sunk an entire industry? 

As a specialized agency of the United Nations, IMO is the 

global standard-setting authority for the safety, security and 

environmental performance of international shipping. Its 

main role is to create a regulatory framework for the shipping 

industry that is fair and effective, universally adopted and universally implemented. 

In other words, its role is to create a level playing-field so that ship operators cannot address their financial 

issues by simply cutting corners and compromising on safety, security and environmental performance. This 

approach also encourages innovation and efficiency.  

http://www.bloomberg.com/research/stocks/people/person.asp?personId=276976&privcapId=1438802
https://www.sec.gov/Archives/edgar/data/822046/000092838501500965/dsc14d9.txt
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Shipping is a truly international industry, and it can only operate effectively if the regulations and standards are 

themselves agreed, adopted and implemented on an international basis. And IMO is the forum at which this 

process takes place.  

International shipping transports more than 80 per cent of global trade to people and communities all over the 

world. Shipping is the most efficient and cost-effective method of international transportation for most goods; it 

provides a dependable, low-cost means of transporting goods globally, facilitating commerce and helping to 

create prosperity among nations and people. 

The world relies on a safe, secure and efficient international shipping industry – and this is provided by the 

regulatory framework developed and maintained by IMO. IMO measures cover all aspects of international 

shipping – including ship design, construction, equipment, manning, operation, and disposal – to ensure that this 

vital sector for remains safe, environmentally sound, energy efficient and secure.  

So yes, they have gone wild and yes – from experts we spoken to – it is coming, whether the shipping industry 

likes it or not.  

In a recent Bloomberg News Report entitled “Global Shipping Fleet Braces for Chaos of $60 Billion Fuel Shock,” 
they estimated the cost compliance to be as high as $60 billion unless a solution is found – either by finding a 

substitute cleaner oil (maybe even LNG) or by using scrubbing systems which are air pollution control devices 

that can be used to remove some particulates and/or gases from industrial 

exhaust streams. Scrubbers are directly installed on the ships. The price of 

retrofitting a single vessel is estimated to be around $3-5 million per ship. 

One scrubber company Quadrise (London: QFI) has a promising technology, 

but the jury is still out as a high-profile trial test with Maersk was reported 

successful, but suspended and the share price tumbled from 10 to under 

3.00.  Maersk has since stated it will look to alternative fuels as a solution. 

At its peak in 2014 the Quadrise was valued at near 50 per share when it 

first reported success at reducing sulfur – proof there is a high level of investor excitement in a sulfur reducing 

technology.  

Platt’s has a special report “Tackling 2020: the impact of the IMO and how ship owners can deal with tighter 

sulfur limits,” for information hungry investors.  

The four most important things in our opinion to know about GenOil’s and its products are as follows:  

1) Crude petroleum is the largest single source of energy in the world, accounting for approximately 35-

40% of energy consumed in the world. As of January 1, 2010, the estimated world proved reserves of 

crude petroleum were 1.2 billion barrels.  

2) The International Energy Agency (IEA) estimates that 70% of the worlds remaining oil reserves consist of 

heavy, high sulfur sour crude (HSFO). There are 900 billion proven barrels of this heavy and medium 

crude oil in the world. GenOil tested cleaned HSFO, qualifies under the Maritime Industry 2020 low-

sulfur mandate which demands fuel used in the shipping industry be under 0.05% in sulfur. 

https://www.bloomberg.com/news/articles/2017-04-04/global-shipping-fleet-braces-for-chaos-of-60-billion-fuel-shock
http://www.lse.co.uk/ShareChat.asp?ShareTicker=QFI&share=quadrise
https://shipandbunker.com/news/world/224210-this-is-why-maersk-will-not-be-using-scrubbers-when-the-050-global-sulfur-cap-on-bunkers-comes-into-force-in-2020
http://trial.platts.com/oil-report-download?mvr=plbunker-cm
http://trial.platts.com/oil-report-download?mvr=plbunker-cm
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3) The scope of the opportunity is Genoil converting a meaningful percentage of these 900 billion barrels 

of HSFO, into more valuable and cleaner low sulfur oil (LSFO). HSFO cannot be used like LSFO unless it is 

‘cleaned.’ Around 3 million barrels per day of high-sulfur fuel oil go into bunker fuel for ships, and most 

of that must be replaced with lower-sulfur oil to reduce pollution. 

4) Finally, the cost of a barrel of cleaned HSFO oil using Genoil’s fixed reactor bed is reported to be less 

than LSFO – an undeniably important feature - meaning its both cleaner and cheaper. 

That is in essence, the investment question. Can the amazing team put together at GenOil, grab a meaningful 

stake of the market? Again time will tell. 

Any attempt to forecast numbers run into the billions. Such as, “If Genoil could make $3 a barrel for cleaning it 

in its reactors, they could make $XX per day or year.” The numbers are so big, it’s just best to simply say “Quite a 

bit.”  

  GENOIL HYDROCONVERSION REACTOR (“GHU”): 

Genoil’s proprietary technology, the GenOil Hydroconversion Upgrader (GHU), converts heavy crude oils and 

refinery residual products into cleaner, lower 

emission energy. The GHU removes sulfur from 

heavy fuel oil (HSFO), without altering the 

quality, and turns it into low sulfur fuel oil 

(LSFO). 

The nucleus of Genoil’s hydroconversion 
desulfurization plant implements the well 

known fixed bed reactor which is a proven and 

common technology that dominates over 80% of 

the world reactor refining market.  

Genoil’s GHU cutting edge patented technology 

improves the performance hydroconversion 

processes yielding 75% more efficiency than the 

industry’s latest fixed bed reactor technology.  

This is achieved by better saturation of hydrogen and carbon molecules in the GHU reactor, creating a more 

stable molecular bond and a better reaction. The Company has stated no technology can remove sulfur from 

the crude oil as economically as the GHU, while at the same time drastically reducing carbon. With a 99.5% 

desulfurization rate, the GHU achieves unparalleled sulfur removal and as much as 75% less than its competitors 

cost. This information is derived from Company documents. 

Since petroleum often contains sulfur compounds and high amounts of carbon, their combustion generates 

sulfur dioxide (leading to acid rain) unless the sulfur compounds are removed before combustion.  

GENOIL SMALL SCALE TEST FACILITY 
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There are many different ways to upgrade or treat heavy oil. However, the Company believes no competing 

technology can match the GHU innovations. The GHU requires no outside sources of hydrogen or natural gas, as 

the competition does, and because of the fact that most heavy deposits are located in places where there is no 

supply of natural gas or hydrogen, Genoil believes it has the best solution. The Genoil GHU does not detract 

from the original product. One barrel going in comes out as more than a barrel. 

WHY INVEST IN GENOIL: 

The quick answer is because ‘it may work.’ We really won’t know for sure if it ‘work-works’, until a mega-plant 

has been built and operating for a number of years – before anyone can proclaim this as a true world changing 

Green technology. Though in our opinion, a lot of money can be made if the evidence points to it ‘works-good-

enough.’ Quadrise as example rose to 50 per share when it looked like it was “getting close and may work.” 

 

Some things we do however know for sure - is that companies typically trade at a certain level of valuation in 

relation to their addressable market at the idea stage, at another level after a small but successful testing stage 

and yet at another level, at the proof of concept stage – which is where Genoil currently finds itself.  

http://www.quadrisefuels.com/investor-relations/investor-overview
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The proof of concept stage is where the technology has been tested and proven to such an extent, that a sale or 

feasibility study sale could come at any moment. And that, of course, would lead to yet another and presumably 

much higher share price valuation. Our experience has shown the greatest move in stock prices are right after a 

proof of concept sale – more about that later.  

For now, we have ‘workarounds’ to satisfy the ‘does it work’ question, namely who is working for and working 

with the Company in question. While there is no assurance, we can guess that if Jeff Bezos is launching a new 

technology, we can bet (invest) that it’s going to work. Yes, even Amazon has had its failures – but odds are 

stacked for a win – because of the people on his team. 

It’s the people behind the idea – who bring new products to market. And Genoil has plenty. 

THE TEAM. 

A recent SEC filings stated “Since working for Genoil, David Lifschultz has not…sold any Genoil stock. Even while 

the stock was over $1.50 per share he did not sell any shares.” The most recent SEC filing ending 6/30/17 

additionally stated, “Genoil currently has seven full time employees, thirty part time employees and eleven 

contracted consultants and appointed representatives located in various offices. The principal offices are at – 

Two Hills AB, and New York, NY, Dubai UAE. The company seeks to work through commission agents and 

employees who will receive compensation when revenues are generated.” 

So we have to assume – despite a long time in the making, David’s goal is to duplicate the pennies to dollars 

experience he had at Lifschultz Industries with GenOIl Inc., (actually he has stated much loftier goals). And if 

recent press releases are any indication – his goal may finally be reached - and sooner, rather than later. David 

owns 61 million shares – plenty of motivation to see this succeed. We feel fortunate to have discovered this 

near $0.10 and a $50 million market cap, versus near $1.00 and a $500 million market cap. 

Experts currently on the GenOil team (and their former firms) to name a few - include Tim Wolf CFO of Molson 

Coors Brewing, Bengt Koch Executive Chairman of Atlantic Container Lines, Doug Phillips Chairman, CEO of 

WeiserMazars LLP, CPA’s, Raushan Telyashev Deputy Head of the Construction Lukoil, Dr. Hashem Dezhbakhsh, 

professor of economics at Emory University, Mark Adler Chief Intellectual Property Counsel Rohm and Haas, 

Lord Torrington Chairman of Expro North Sea, Dennis Sears Manager Inisfada Bunkering & Consulting, Dr Paul 

Rubin Senior Staff Economist at President Reagan’s Council of Economic Advisers, Dr Victor Solovyev head of 

the Petrochemicals Laboratory at All Russian Research Institute of Oil Refining, Slavko Scepanovic First Deputy 

Director and Director Advisor of the Optima Group, plus many more (see ‘Team Part II’  below). 

As we stated, this is a diversified team of experts you don’t often come across. Particularly with such a low 

share price. The whole story would seem more believable if GenOil had five million shares outstanding and it 

was trading at $9.00, even though that’s the same market valuation.  

While the recent upturn is easily evident in the cover chart, is much more difficult to detect by looking at the 

long-term chart (see below). Similarly if the share price had moved from $2 to $9 (instead of $0.02 to $0.09) 

more investors would be thinking ‘something’s happening!’ 

https://www.otcmarkets.com/edgar/GetFilingHtml?FilingID=12235207
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Most investors look at this long-term price chart and share-price and then look away. Not all, just most. What 

they should instead be looking at in our opinion, is who is involved.  

 

Therein lies the opportunity for speculative investors, who look beyond the cover. 

As all the important ‘team’ members are compensated primarily in stock versus cash (cash nearly anyone would 

take), and/or commissions - we have to assume the team members see potential in the technology. And that 

they believe ‘it works.’ The individuals who recently joined the company are true industry mavens and experts 

and are not easily swayed, simply by David’s past wonderful track record alone – as good as it may be.  

With regards to commissions, industry experts (which the above all are) would not enter into a commissioned 

arrangement, if they thought their selling efforts wouldn’t bear fruit – due to some technological shortcomings.    

This ‘stock-for-services’ aspect is an extremely attractive ‘why invest’ feature in our eyes – as the technology is 

difficult to assess, being pre-revenue. Since we can’t assess a pre-revenue technology (same thing for Google or 

Facebook before they started generating revenues) we by default, tend to lean on the individuals behind the 

company, as our ‘does it or will it work’ guide, because they are being compensated in stock.  

If they were being paid huge salaries – one could say they’re just there for the paycheck. But they are not. We 

find it comforting to know, these individuals will only benefit greatly by a considerably higher stock price – 

which ultimately can only come - if the technology is bought and successfully implemented. So what’s good for 
the goose, is good for the gander, in GenOil’s case 

This puts this management and the team on the same page as all shareholders, as are we (the Alternative Energy 

Stock Review) – by being shareholders. As a research firm on a constant hunt for good ideas, if this flops, so does 

our potential pay, and nobody likes to work for free. We (and any of these individuals) can pay for the stock with 

services, or we can pay by buying it for $0.10. At the end of the day, it’s the same thing.  
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Stock as compensation is roughly 90% of what we receive from all of our clients. When it works, it works and all 

shareholders benefit. A little cash and a lot of stock. It’s just basic math. 

HISTORY. 

GenOil’s oil ‘cleaning technology’ which started development in mid 2000’s, has recently entered the proof of 

concept stage in the past two years and appears ready (finally) for prime-time. Since the new President joined - 

Bruce Abbott - a number of impressive new board members have also joined, partnership news has been 

released (see below) and the stock, which has been publicly traded for over a decade has been in a slow but 

steady uptrend - signaling to us that monetization may finally be at hand.  

The Lifschultz Family Office was inspired by David’s father Sidney Lifschultz who passed way in the early 2000’s 
and whose grandfather was a native Chicagoan like ourselves, who emigrated from Russia, beginning what 

would become Lifschultz Fast Freight (LFF) with a rented horse and wagon in Chicago in 1899. Donald Trump 

acquired a 10% stake in Lifschultz Industries in 1991 - which was again run by Sidney’s son, David Lifschultz, 

GenOil’s CEO. 

A graduate of Harvard Business School, Mr. Sidney Lifschultz expanded the business in the 1940’s into an 

international freight forwarding service that pioneered railroad ‘piggybacking,’ in which tractor-trailers were 

loaded on flatbed rail cars.  Mr. Lifschultz used the trucking deregulation of the 1980s to change Lifschultz Fast 

Freight, into one of the largest trucking companies in the country - sending larger and larger amounts of freight 

over road instead of rail - with peak revenues near $100 million a year.  

Lifschultz Industries, whose CEO was David Lifschultz was acquired by Danaher Corp for $22.80  or a total value 

of $33 million, with insiders owning 42% of Lifschultz. David’s love for sophisticated technology made him the 

perfect candidate to run a company - which specialized in the development, manufacturing, and marketing of 

scientific and industrial calorimetry instrumentation and industrial temperature calibration equipment. 

Making highly complex and the best precision engineered industrial equipment that money can buy, is what 

David loves to do. And that’s his plan with the GenOil’s Hydroconversion Unit. His attention to details borders on 

fanatic and he has spent over a decade perfecting the technology. We don’t think it would be wise to bet against 
his genius and determination. And not buying at this level, is in essence, betting against him and his team. 

Bruce Abbott, David’s nephew became President and Director of Genoil in late 2013, – signaling a new ‘get it 
done’ era. Also, in 2013 Bengt Koch a well-known shipping Executive joined the team. Bruce had been working 

for Genoil since 2009 on business development and strengthening relationships such as with SBK Holdings. 

Bruce has brought several people into the Genoil organization such as Hashem Dezhbakhsh, Haiming Lai, Bengt 

Koch, Paul Rubin, and Dennis Sears. 

 

https://www.sec.gov/Archives/edgar/data/822046/000092838501500965/dsc14d9.txt
http://www.sbkholding.com/CompanyOverview.html
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PROOF OF CONCEPT. 

Two things make us believe that GenOil has entered the proof of concept stage. One is by the partnerships 

recently announced and two, as we mentioned earlier, is the people who recently joined the firm.  

What proof on concept means, is the development stage of a Company where potential customers can ‘write a 
check’ to build a large-scale prototype or write a check for the full technology. It can take years to get to this 

stage – years of testing and re-testing by third parties. Ditto for testing done by partners named in the press. 

Proof of concept, contrary to popular belief, is not showing up with blueprints. That’s the concept stage. Using 

Facebook as an example, the concept stage is before Facebook signed its first member. Proof of concept stage is 

they’ve signed up a few hundred or thousand members and users like it.  

Proof of concept is “let’s write a check, let’s fund this so it can scale big and then see if it really works.”  

Only with scaled usage can any technology truly be assessed and proven. Of course, if an investor waits for 

proven technology, he wouldn’t have invested in Facebook at the start-up phase. And we all know what a 

terrible mistake that would have been. Yes, many investors turned down Facebook in the concept stage. But 

everyone has different risk tolerances, so it's neither right or wrong to wait.  

So let’s dive right into recent press releases (headlines so as not to bore you) and then backgrounds of some of 

the players at GenOil. The industry Titans. 

PARTNERSHIP/COLLABORATOR NEWS.  

There has been a lot of news in the past two years which has helped the share price improve from it’s recent low 

– almost two years ago to the day. These are eyebrow raising press releases so big, we have to think if they were 

false or overly embellished, surely the SEC would have stepped in by now. So we take comfort in that.  

These are not tips heard or whispered at a cocktail party. These are publicly released news events for all to see – 

including the SEC and including the Companies who are named in the release. A small company can say that it 

signed an agreement or MOU with Tesla (as example), but if it’s not genuine – you can pretty much rest assured 

that Tesla will report you to the regulators or it will call the press release service and demand it be retracted.  

For example, Genoil when announced released news about its relationship with Shaanxi Yanchang Petroleum, 

the 4th largest petroleum company in China with $43 billion in assets – you can rest assured if the press release 

was misleading in any way – there would have been a swift reaction. What does Shaanxi know? 

These companies mentioned in the following press releases are Global Banks, Global Oil Companies, and Global 

Engineering companies. We’ll only go back two years, covering the period where Genoil began to move up in 

share price. In our opinion, what is of essence isn’t how these news events are fully played out – but rather an 
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indication that GenOil is officially ‘in the game’ and having discussions with the majors – suggesting the odds of 

a ‘big contract’ may be improving as each month passes.  

Again, companies of this stature, do not permit ‘start-ups’ to use their name in press release unless negotiations 

have reached an advanced stage. It is not easy to get in their door and it’s even harder to stay there. 

Feb 2015. Genoil Inc. and Hebei Zhongjie Petrochemical Sign Contract. 

Genoil is pleased to announce it has signed a more comprehensive joint venture contract with Hebei Zhongjie 

Petrochemical Group Co. Ltd. (“HYT”) for the establishment of a limited liability company, including a Genoil 
technology license agreement and trademark licenses. This contract establishes the structure of the new joint 

venture corporation which will be located in the Zhongie Industrial Park in the Hebei Province of the People’s 
Republic of China. 

Feb 2015. Genoil Signs an Agreement with Munich Capital Partners. 

Genoil & MCP Munich Capital Partners GMBH (“MCP”) have entered into an agreement where MCP is mandated 

to provide financial structuring and advisory services to Genoil oil upgrading projects and enable equity and debt 

financing for the planned GHU facilities. MCP’s who has vast experience in the energy sector will provide 
financial and procedural structuring for funding Genoil’s projects and to introduce Genoil to their extensive 
contacts of institutional and private investors around the world. 

Jan 2016 Genoil Inc. Signs Strategic Alliance With Xi’an Beigeng Energy Technology Co. 

Genoil’s top management has been invited to China at the request of one of their largest oil companies. Genoil 

has lined up financing for several upgrading projects from a major Chinese lender, that is subject to approval on 

a project-by-project basis. The purpose of these projects is to secure heavy oil resources to be converted into 

light using the Genoil technology for the Chinese market. The proposed financing has created interest and 

furthered discussions with several national oil companies, and their energy ministries, who have verified the 

intent of the bank. 

Mar 2016 Genoil Inc. Appoints Marine Energy and Environment Consultancy BLUE. 

Genoil Inc., the publicly traded clean technology engineering company for the petroleum industries, today 

announced the appointment of BLUE. Blue who is a trusted name in the industry, has extensive contacts and will 

make introductions for Genoil to ship brokers, bunker trading companies, and major shipping lines, all of whom 

have a need to lower their fuel costs to be more competitive.BLUE will support Genoil’s management team in 
facilitating negotiations and establishing a strong presence within the shipping industry. Blue will help Genoil to 

unlock the significant potential for its proprietary technology, the Hydroconversion Upgrader (GHU), which can 

desulfurize bunker fuel at a much lower cost than existing technologies. 

April 2016 Consortium of Genoil & Beijing Petrochemical Receives $5 Billion Dollar Bank Letter of Intent for 

Upgrading Project. 

Genoil & Beijing Petrochemical Engineering Co Ltd (BPEC), a division of Shaanxi Yanchang Petroleum Group 

Company, are pleased to announce that they have received a $5 billion dollar (USD) letter of intent for an initial 
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500,000 barrel per day (bpd) upgrading project, to be situated in the Middle East. The letter of intent from one 

of the largest banks in China is to cover the initial project cost and will be presented to a major party in the 

Middle East. For this project, the goal of the consortium is to develop 3.5 million bpd of upgrading capacity at a 

total estimated cost of $ 35-50 billion. Financing will be subject to a number of conditions and approval of the 

contract terms by all parties. 

Nov 2016 Prestigious Panel Awards Genoil the Fathom Ship Efficiency ‘One to Watch’ award 2016 by Lloyds 
Register. 

Genoil Inc., the publicly traded clean technology engineering company for the petroleum industry, has been 

awarded the ‘One to Watch’ award at the prestigious Fathom Ship Efficiency Awards 2016. The award 

recognizes the potential of a commercially viable project, concept or technology that can lead to significant 

progress in advancing maritime energy efficiency and environmental impact reduction. (You can't say you won 

an Oscar, if you didn’t win an Oscar on a job interview in Hollywood. Everyone will know). 

Nov 2016 Genoil signs Letter of Intent to Develop and Construct Upgrading and Energy Projects in Russia and 

Chechnya 

Genoil Inc the publicly traded clean technology engineering company for the petroleum industry, today 

announced the signing of a $50 billion Letter of Intent (LOI) to develop oil fields and construct clean technology 

upgraders, refineries, and pipelines in Russia. The project will incorporate Genoil’s efficient clean technology 
hydroconversion (GHU) process, and mark the second time that Genoil will provide a complete integrated 

project, from the development of oil fields to the production of cleaner fuels. The scope of the project is to 

produce 3.5 million barrels per day. 

GENOIL AND THE MARITIME OIL INDUSTRY. 

On May 16th, 2017 GenOil, announced compelling economics for its GenOil Hydroconversion Upgrader (GHU), 

to the Maritime industry - for installations where there is existing infrastructure, including receiving terminals, 

pipelines and ports. 

In short, the GHU removes sulfur from Heavy Fuel Oil (HSFO) at an extremely low cost, without altering the fuel 

quality, to produce Low Sulphur Fuel Oil (LSFO). Most importantly, its ‘cleaned oil’ is reportedly compliant with 

new MARPOL Annex VI regulations, which mandates the use of fuel with a sulfur content of less than 0.5% 

globally from 2020 for the shipping industry. If the cleaned oil is as clean as claimed, there is a massive market 

needing to purchase it. 

The company has conducted a series of pilot tests to demonstrate the effectiveness and costs (see charts below) 

from their hydroconversion process, in cleaning heavy oil into syncrude products (bunker fuel) for use in ocean-

going ships.  

More, if not most importantly, is the recent arrival of a team of petroleum experts who have joined the 

company after reviewing the pilot test studies. 

https://www.epa.gov/enforcement/marpol-annex-vi
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SHIPPING INDUSTRY NEED FOR A SOLUTION. 

MARPOL, the International Convention for the Prevention of Pollution from Ships, is growing increasingly 

concerned with preventing marine pollution from ships. Specifically, Annex VI of MARPOL addresses air 

pollution from ocean-going ships. The international air pollution requirements of Annex VI establish limits on 

nitrogen oxides (NOx) emissions and require the 

use of fuel with lower sulfur content, protecting 

people's health and the environment by reducing 

ozone-producing pollution, which can cause 

smog and aggravate asthma.  

The requirements apply to vessels operating in 

U.S. waters as well as ships operating within 200 

nautical miles of the coast of North America, also 

known as the North American Emission Control 

Area (ECA). 

In a press release, the company advised that as 

well as being more affordable for the shipping 

industry, the GHU unit, which can produce one 

million tonnes per year of 2020 compliant low sulfur fuel oil,  can also provide a return-on-investment in as little 

as three months with current market spreads. 

Specifically, the Company stated their Genoil Hydroconversion Upgrader (GHU) could be built alongside existing 

refinery infrastructure in major bunkering hubs, rather than incurring the costs to develop and build all new 

infrastructure.  

The shipping industry currently consumes over 320 million tonnes of bunker fuel per year. GenOil believes a 

single GHU costing between $30 and $80 million could produce one million tonnes of capacity. In addition, 

GenOil stated the GHU would also take up significantly less space than full refinery unit, measuring as little as 

50m x 80m. The low cost and small footprint mean the GHU can easily be installed wherever adequate existing 

infrastructure exists, such as in major bunkering hubs worldwide. 

Bruce Abbott, President & COO stated in the same press release that, “The GHU is the low-cost breakthrough 

that the industry needs today. Shipping continues to face significant financial and liquidity challenges, which is 

why Genoil is offering its low-cost GHU solution for the industry, one that provides almost immediate payback.”  

It’s worth noting in November of 2016, the Company won an award from Lloyd’s Register which recognizes the 

potential of a commercially viable project, concept or technology that can lead to significant progress in 

advancing maritime energy efficiency and environmental impact reduction. Specifically, the award was in 

recognition of Genoil's ability to help the industry address issues in the marine fuel supply chain when the global 

2020 sulfur cap is introduced, which stipulates that vessels must burn fuel with a sulfur content of less than 

0.5%. 

http://www.fathom-news.com/2016/11/prestigious-ship-efficiency-awards-name-genoil-tech-as-one-to-watch/
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Lloyd’s Register (LR) is a global engineering, technical and business services organization wholly owned by the 

Lloyd’s Register Foundation, a UK charity dedicated to research and education in science and engineering. 
Founded in 1760 as a marine classification society, LR now operates across many industry sectors, with over 

9,000 employees based in 78 countries. 

THE TEAM. PART II 

With any technology Company be it biotech or the production of crystalline silicon wafer chips  – investors can 

review and attempt to deeply understand the actual technology – or as we do, look who is involved and trust 

that their involvement has vetted the viability of the technology for us.  

After all, why would a high-powered executive like Tim Wolf, the former Global Chief Financial Officer of 

Molson Coors Brewing join the Advisory Board of a company selling for less than $0.10 a share – because he 

thought the numbers didn’t add up and/or the potential didn’t gel? He’s currently on the Board of Xcel Energy 
(NYSE: XEL) which has a $47 stock price and a market capitalization of $24 billion. It’s not like he doesn’t have 
something better to do. 

Again, the question that needs to be asked by investors, is why have these individuals joined the management 

team, board of directors or advisory board. What do they see or have they seen, which has compelled them to 

agree to be publicly announced that they are involved? It’s one thing to invest in a speculative technology – it’s 
altogether another thing to be ‘actually’ involved and again permit the company to publicly state you’re 

involved. Speaks volumes to us. 

The full team of twenty can be viewed on the website, here are some which we found particularly eye-opening.  

David K Lifschultz – Chairman of the Board & Chief Executive Officer. David Lifschultz is the chief executive 

officer of Genoil Inc and a member of the board of directors. He joined Genoil in 2001 bringing more than 30 

years of technology industry leadership, and executive management experience.  Mr. Lifschultz is extremely well 

versed on the global macro and geopolitical dynamics affecting the energy sector. 

Mr. Lifschultz was president and 

chief executive officer of Lifschultz 

Industries Inc. which was a high 

tech precision metrology company 

notable for developing heat 

measuring instruments that could 

measure heat to the nano degree. 

When David took the reins in the 

early 1990’s Lifschultz Fast Freight 
was in extreme distress. Mr. Lifschultz saved the company and built it up and sold it 8 years later for $ 22.80 a 

share to the Danaher Corporation (DHR).  Lifschultz Fast Freight (founded in 1899) was a surface transportation 

company with 2000 employees and revenues of approximately $100 million per annum. 

http://genoil.ca/executive-management/
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Bruce Abbott, President & CEO. Bruce oversees the corporate direction and strategy for Genoil’s global sales, 
support, consulting, marketing, alliances, and opportunities. He has implemented new strategies, and developed 

a global network of relationships which have led the 

company to the signing of a $50 billion letter of intent in 

Russia, a $700 million contract in China, the signing of an 

EPC agreement with Beijing Petrochemical Engineering 

who guarantee’s the Genoil process and projects to clients, 
and a $ 5 billion LOI from the largest banking institution in 

China.  

These recent contracts have helped to share Genoil’s vision 
and strategy with industry wide customers and investors. 

Bruce is focused on developing a work environment built 

on strong values, fairness, human dignity, and trust.  He has rebuilt the organization around talented people 

who share in these core values. 

The most recent addition was Douglas A. Phillips, a CPA, who joined Genoil to provide strategic input on major 

transactions and provide advice to top management. He served as the Chairman, 

CEO and Managing Partner of WeiserMazars LLP, Certified Public Accountants, 

in the US, and as Co-CEO and the Vice Chairman of Mazars SCRL on an 

international level. To state the obvious, he is a CPA and CPA’s career paths are 
defined more by what’s gone wrong on their watch in the past, versus what 
they’ve done right, and they go to great lengths to avoid being involved any 
Tomfoolery. One slip up can crush their reputation.  

Here’s a big one. Early in the year, Raushan Telyashev was appointed as Vice 

President of Genoil Middle East. Telyashev last worked at Lukoil as Deputy Head of 

the Department of Construction, in charge of the execution of projects; he was also 

the General Director of Lukoil’s design and research institute.  

Lukoil is one of Russia's largest oil companies. It is also one of the largest global 

producers of oil. In 2012, the company produced 89 million tons of oil per day. 

Enough said. We wonder what he sees? 

As mentioned before, Tim Wolf joined the Advisory 

board in 2016. Really, how does this happen? 

Prior to joining MillerCoors, a transaction that he helped direct, Mr. Wolf was 

Chief Financial Officer of Coors Brewing Company from 1995 to 2005, when he 

became Global Chief Financial Officer of Molson Coors Brewing Company, another 

merger that he helped negotiate, close and refinance. 

Before arriving at Coors, from 1989 until 1993, Mr. Wolf was Controller, Chief 

Accounting Officer for the Walt Disney Company, and then Senior VP of Euro Disney, Marne La Vallee, France, 

where he ran all infrastructure and support groups for this unprecedented, $5 billion start up.  

https://en.wikipedia.org/wiki/Lukoil
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Bengt Koch. Bengt is a true industry Titan in the shipping industry and is on the Board of Directors for GenOil. He 

was executive chairman and managing director for several steam ship lines 

including, managing director of Italia di Navigazione, based in Genoa. From 

1984-1990 Bengt Koch was the Executive Chairman of Atlantic Container Lines.  

He’s one of those guys who knows everyone in the shipping industry. Atlantic 

Container Lines if it doesn’t sound familiar was formed in 1965 and is part of 
the Italian Grimaldi Group run by the billionaire Grimaldi brothers. 

Dr. Hashem Dezhbakhsh, who is a professor of economics at Emory University, 

is the Chairman of the Advisory Board. 

Dezhbakhsh received his Ph.D. in Economics from the Ohio State University. His 

expertise is in applied econometrics, economic forecasting, the economics of 

crime, financial economics, applied microeconomics, and the oil industry.  

He has taught at Emory University, Ohio State University, Purdue University, 

University of Cape Town, and American University of Sharja in the U.A.E. Needless 

to say, he can see sound economic modeling (or poor) when he sees it. He assists 

the GenOil team in the preparation of economic modeling for presentation to 

major oil companies and port operators. Again, at a company whose shares sell for less than $0.10. Did he not 

notice? 

Mark Adler – Patent Strategist. You have to wonder if Genoil does has this amazing technology, how are they 

going to be able to protect it, since $100’s of millions (if not more) may be at stake?  

Marc is the President of a private intellectual property strategy consulting practice 

(Marc Adler LLC).  For 26 years he worked for Rohm and Haas Company and served 

as the Company’s Chief Intellectual Property Counsel and Associate General Counsel 

(1993-2008). Rohm and Haas Company was a worldwide eighteen billion dollar 

specialty chemicals and material company headquartered in Philadelphia, 

Pennsylvania.  

Marc had worldwide responsibility for all intellectual property matters for the 

company including patent preparation and prosecution, intellectual property strategies, licensing and litigation, 

and managed a group of 25 attorneys and agents in the US, Europe, Japan, and China. 

‘Tim Torrington’ (or Lord Torrington, if you like) graduated as a geologist 

from Oxford university in 1964 and after ten years in the mining industry, 

largely in Southern Africa with Anglo American Corporation and Lonrho, he 

became CEO of the Attock Oil Company (later Anvil Petroleum), 

subsequently serving as Chairman of Expro North Sea, a major UK-based 

international service company.  

http://www.grimaldi.napoli.it/en/history.html
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In 1994 he became Managing Director of Heritage Oil & Gas, initiating its successful entry into oil and gas 

discoveries in Congo Brazzaville and Uganda’s Western Rift Valley. Tim has also served on the House of Lords 

European Communities Energy Committee, chairing it from 1984 to 1987. He is currently a non-executive 

Director of Lansdowne Oil & Gas plc and involved in wildlife charities in Africa. 

Dennis L. Sears, Director of Marketing was the manager of physical bunker operations for 

OW Bunker & Trading of Trading in New York Harbor and was put in charge of developing 

this new market for them. In the first two months, Dennis Sears achieved a P&L of twenty-

five thousand metric tons per month and expanded OW’s presence capturing ten percent 
of this important market.  

This new operation turned a profit in the first two three months of operation. Dennis Sears 

handled HSFO, LSFO & MGO cargoes from various NY Harbor Terminals. Mr. Sears is the 

Manager of Inisfada Bunkering & Consulting LLC, a company that provides sales, 

purchasing and trading assistance to companies needing access to international fuel, 

commodity, shipping, and equipment markets. 

Candice Beaumont is a strategic advisor to Genoil Inc for over ten years who has opened up 

markets in the Middle East. She started her career in Corporate Finance at Merrill Lynch. 

Worked as an investment banker at Lazard Frères for several years, executing over $20 billion of merger and 

acquisition advisory assignments. She left Lazard to work as a private equity principal at Argonaut Capital, 

where she was responsible for all aspects of new investment execution for the firm and its portfolio companies. 

Former world ranked professional tennis player. 

Candice runs L Investments, with a vast portfolio of public and private 

equity that is primarily focused on commodities and alternative energy. 

She oversees all capital allocation decisions for the fund of funds as well 

as the direct investment portfolio. She carefully evaluates managers in 

asset classes including fixed income, equities, and real assets. Candice also 

serves as Chief Investment Officer L Investments. She is an advisory Board 

member of the Family Office Association, a global membership 

organization exclusive to single family offices and families of significant 

wealth.  

Speaker at investment conferences globally and is an NYU Stern Family Office Council member serving on the 

Steering Committee. Serves on the Steering Committee of the Yale University School of Management College of 

Family Offices, as well as the Princeton University Council of Family Offices and Endowments. Member of the 

Board of Directors of I2BF Venture Fund II, a DFSA regulated clean tech venture capital firm with offices in 

Dubai, New York, London and Moscow, as well as an Advisory Board member of The Luxury Fund. 

Bashar Abdalla has fifteen years of experience in identifying, formulating and solving a wide range of 

commercially driven engineering and environmental challenges. He is particularly focused on the extreme 
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danger brought on by exploding demand for fossil fuels and growing climate change threatening the health of 

the world’s populations. Bashar Abdalla is working diligently with Genoil to develop 

and bring to market Genoil’s GHU upgrading technology. Bashar believes that Genoil’s 
technologies are capable of adding tremendous value to the existing upstream and 

downstream petroleum infrastructures. “The GHU, for example, can integrate right 

into the vast infrastructures in place. We don’t anticipate resistance to our new 
technologies because Sulfur emissions are one of the leading health concerns today 

and Genoil can eliminate most of it. Who can resist that?” 

Bashar Abdalla will assist Genoil as ambassador to the middle east to assist Genoil in 

closing deals in the Arabian Gulf and the wider MENA region. He has relationships in 

the region and is familiar with local culture. 

Leslie Vanderpool has extensive knowledge covering areas of raising funds. She will be working to assist Genoil 

in business development, and public relations. She has hosted numerous 

fundraisers, for example, Golf Tournaments, Film Series and Art Auctions 

and other artistic events. She has a strong background in marketing, 

branding, film production, and sponsorship. 

Leslie Vanderpool, Founder and Executive Director of the Bahamas 

International Film Festival (BIFF). BIFF is a non-profit organization 

dedicated to providing the local community and Leslie Vanderpool 

international visitors a diverse panorama of films from all over the world. 

Vanderpool has been instrumental in every phase of the festival’s creation 
and development. Over a period of 6 years, Rogers & Cowan has been 

enlisted as head of PR for the film festival. 

Dr. Paul Rubin is Samuel Candler Dobbs Professor of Economics at Emory University in Atlanta and editor in 

chief of Managerial and Decision Economics. He is a Fellow of the Public Choice 

Society and former Vice President of the Southern Economics Association and is 

associated with the American Enterprise Institute, Independent Institute, and the 

Technology Policy Institute. Dr. Rubin has been Senior Staff Economist at President 

Reagan’s Council of Economic Advisers, Chief Economist at the U.S. Consumer 

Product Safety Commission, Director of Advertising Economics at the Federal Trade 

Commission, and vice-president of Glassman-Oliver Economic Consultants, Inc., 

formerly a litigation consulting firm in Washington. 

He has taught economics at the University of Georgia, City University of New York, VPI, and George Washington 

University Law School. Dr. Rubin has written or edited eleven books, and published over one hundred and fifty 

articles and chapters on economics, law, regulation, and evolution in journals including the American Economic 

Review, Journal of Political Economy, Quarterly Journal of Economics, Journal of Legal Studies, Journal of Law 

and Economics, the Yale Journal on Regulation, and human Nature, and he frequently contributes to the Wall 

Street Journal and other leading newspapers. 
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James Richard ‘J.R.’ Owens is President of Cat Bottoms Fuel FS INC. ‘J.R.’ has more than thirty-four years of oil 

industry experience as a consultant, global sourcing advisor, loss control specialist, 

terminal manager and trader.J.R. Owens has provided consultant services to Canadian 

trans-loading companies, and John W. Stone Oil Distributor, LLC.  Prior to his present 

position, ‘J.R.’ has worked with J.P. Morgan Venture Energy Corp., RPG Industries, 

Phillips Carbon Black Division, Aditya Birla Group, Birla Carbon Division, Griffith Energy, 

Oil Chem Trading, Ag-Chem Commission Co., Towing Charters Inc. and National 

Petroleum Sales Inc. 

‘J.R.’ has attended multiple industry conventions globally over his tenure in the oil 
industry.  His areas of expertise involve asphalt, carbon black oil, crude oils,  needle coke feedstock oil, residual 

fuel oil, slurry oils and vacuum gas oils. 

Haiming Lai,  Member of the Board & Director of Engineering - joined the board of Genoil in November 2016. In 

addition to serving as a board of director, he oversees business development opportunities, project 

development, engineering design, and technical support on the heavy oil upgrading technologies and projects. 

Dr. HaiMing Lai holds Master and PH. D. degrees in Chemical Engineering 

from Beijing University of Chemical Technology (BUCT) in China. He is a 

registered member of IMG_1430Association of Professional Engineers and 

Geoscientists of Alberta (APEGA). Dr. Lai has over 28 years of experience in 

R&D, application, and engineering of process technologies.  

His expertise includes hydroprocessing technology R&D, catalytic kinetics, 

process simulation, process design, project management, as well as sales and 

technical support in oil sands, upgrading/refining, and oil & gas industries. 

 His engineering expertise of oil sands and upgrading in process modeling and simulation, process control, 

operation engineering, and process safety engineering had been utilized by the major oil producers – 

Suncor/Petro-Canada, Syncrude, Canadian Natural Resources Ltd, Shell Canada, BP, and Athabasca Oil 

Corporation. 

Timothy Bojar joined Genoil in November 2012, as a member of the Board of Directors. He brings with him over 

16 years of experience in the financial services industry as a business development 

professional, who has secured multi-million dollar investments for some of the 

world’s leading investment firms. 

Currently, Timothy Bojar serves as the Director of Business Development for Valo 

Group, LLC, a fundamental value, a long/short hedge fund that invests across the 

capital structure of publicly traded companies.   

Prior to joining Valo Group, Mr. Timothy Bojar was the Director of Marketing and 

Investor Relations at Litespeed Management, a $2 billion hedge fund that invests 

across the capital structure.   
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Prior to Litespeed, he worked at Macquarie Capital (USA) Inc., where he served as a senior member of the in-

house marketing team, raising capital for the firms numerous internal alternative investment products. 

Conan Taylor recently joined Genoil as a board member. He is a lawyer and admitted member of the Alberta 

Law Society, now practicing at his own firm, Taylor Janis LLP, with office both in Edmonton and Calgary.  Conan’s 
practise focus is corporate-commercial litigation, although his firm specializes generally in workplace law.  He 

has been a member of the Law Society since 1997.  Conan completed his articles and practiced at the law firm of 

Bennett Jones in Calgary for 4 years. He then moved back to Edmonton, initially transferring to the Edmonton 

offices of Bennett Jones, before moving to the law firm formerly known as Lucas Bowker & White (becoming 

Davis & Company and now DLA Piper), where Conan practiced for one year before going out on his own in 2001. 

Based in Dubai, David Kirubha is a project engineer who brings with him 

to Genoil extensive experience in mechanical engineering, piping, 

process, technical safety issues, civil & structural, electrical. His 

background is in heavy oil having worked 8 years in Kurdistan. His wide 

reaching background also extends to instrumentation & controls in oil & 

gas plants, power plants, desalination units, sampling and testing of 

hydrocarbons (PVT, Crude Assay, etc.). 

David was formerly with DNO ASA, working multiple projects from 

design concept and engineering through to construction and 

commissioning. David has experience executing multi billion dollar projects and working as the single point of 

contact David Kirubhabetween management, customers, vendors, consultants as well as the construction & 

commissioning teams. 

Joe Fatony has returned to Genoil to advise on project finance. He has significant 

bank connections and experience in raising project funding. Joe was also a former 

director of Lifschultz Industries. Mr. Fatony was Chairman of the Board and founder 

of SRF Builders Capital Corp., a New York State mortgage bank.   

He was responsible for the origination and funding of real estate projects 

throughout the northeast.  SRF was a joint venture with a Fortune 50 company and 

together they initiated, funded and completed in excess of $500 million of real 

estate financings. During his career, Mr. Fatony has financed in excess of $3.5 

billion in real estate projects throughout the United States and Canada. 

His executive positions in the banking industry include that of Vice President with the Bank of New York for over 

20 years. During that time, Mr. Fatony was an officer in charge of the Wall Street Private Banking Department. 

Prior to that, he was an officer in charge of the Fifth Avenue Trust Department. He has acted as a consultant to 

syndicators in real estate and securities. 
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Alauldeen Eftaikhan Mushref, Independent Iraqi Advisor. Based in Baghdad Mr. Mushref is a Commercial 

Director of Al Nadif Company since 2003 and he is now working as an independent advisor to Genoil. Mr. 

Mushref will be assisting Raushan Telyashev with local business planning and support. 

Mr. Mushref is in regular contact with the ministry of oil and has been visiting them 

frequently where he has presented and discussed Genoil’s proposal for the 

development of energy resources and projects in Iraq. 

Al Nadif & Company has a close working relationship with the ministry of oil and has 

done many projects in Iraq. They have access to the key decision makers in both the 

parliament and the oil ministry and Genoil is leveraging these relationships to further 

business development in the country. Initial feedback on the Genoil proposal has been 

very positive, hence the addition of Mr. Mushref to the Genoil team. 

Mr. Mushref is an Iraqi national with an extensive business background, he was in charge of the construction of 

the Palace of the government in the Green district of Baghdad 2004. He then was in charge of the management 

of construction of the central office of the Ministry of Internal Affairs Baghdad – 2006. 

Mr. Slavko Scepanovic Senior Vice President of Engineering and Projects has extensive experience in project 

finance and has raised over a billion dollars for acquisitions and projects. He will be managing all of Genoil’s 
engineering projects and will participate in project finance.  Slavko also has 

vast experience working with EPC contractors. 

Mr. Scepanovic was the founder and First Deputy Director and Director 

Advisor of the Optima Group.  In his six plus years there he was involved in 

the founding and organization of Optima for the Russian firm Zarubezhneft.  

Optima was established by Zarubezhneft which is a leading state controlled 

oil and gas company based in Moscow specializing in exploration, 

development, and operations of oil and gas fields outside Russian Territory. 

Dr. Victor Solovyev is currently Genoil’s project manager for Petrochemical and Refining processes. He will work 

closely with Raushan Telyashev leveraging the relationships of up to sixty top level engineers. Like Raushan, 

Victor was previously working with JSC “VNII NP” (All Russian Research Institute of Oil Refining) based in 

Moscow and he was the head of the Petrochemicals Laboratory there. AT JSC “ASTERIA” in Moscow, Victor was 
the Technical and Commercial Director of Petrochemicals. 

 From 2004 to 2012 Victor was the Technical & Commercial Manager of CRI Catalyst for Shell Global Solutions, 

one of the world leaders in catalyst sales for refinery and chemical industries, via CRI/Criterion Company, LTD. 

Genoil in the past has used Shell Criterion Catalysts for GHU pilot testing. From 1992 – 2004 Victor was with 

Shell Chemicals North East Europe and was Product Manager of Petrochemicals. 

Victor graduated from the USSR Ministry of Foreign Trade Academy. He received his Ph.D. in Chemistry at the 

A.V. Topchiev National Academy of Sciences Institute of Petroleum Synthesis. Victor also graduated from the 

Yaroslavl Technological Institute. 
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Victor is the author of more than 30 scientific articles, in particular in such journals as “Petrochemistry”, 
“Kinetics and Catalysts”. He was the author of more than 7 papers in particular:   “Hydrogenation KataLeuna 
Catalyst for PyGas purification”, International Conference for Ethylene and Benzene Production” 2010, 2) “CRI 
Catalyst for Styrene production”, “International Conference for Ethylene and Benzene Production” 2003.  

Peter Chung – Vice President, Engineering. Peter holds Bachelor and Master Degrees in Chemical Engineering 

from the University of Calgary, Alberta, Canada. He is a registered member of the Association of Professional 

Engineers, Geophysics and Geologists of Alberta (APEGGA). 

Peter Chung has over 25 years of experience in process engineering and project 

management. His experience includes feasibility and scoping studies, conceptual 

design, detailed engineering, construction, commissioning and operation in oil sands 

extraction, heavy oil upgrading and gas processing industries.  

Mr. Chung s experience and expertise have been utilized by the major oil sands 

producers such as Syncrude Canada, Suncor Inc., Albian Sands and Canadian Natural 

Resource Ltd. in the development of the Canadian oil sands. Peter Chung was a 

process associate for Syncrude Canada before he became a Partner of GKO Engineering. 

Dr. Haijun Xu – Vice President of Engineering Dr. Xu obtained Bachelor degree in Chemical Engineering from 

Tsinghua University, China and Ph.D. degree in Engineering from University of Akron, Ohio, USA. He is a 

registered member of the Association of Professional Engineers, Geophysics and Geologists of Alberta 

(APEGGA). 

Prior to joining Genoil Inc. in 2007, Dr. Haijun Xu worked as Post-doctoral Fellow in Petroleum & Chemical 

Engineering Department, University of Calgary, Alberta, Canada. Among his 

numerous achievements, he has published many academic papers in high-level 

engineering and scientific journals. He has a lot of experience in chemical & 

petroleum engineering field and project management, including the feasibility 

and scoping studies, process simulation, conceptual design, detailed 

engineering, heavy oil upgrading and gas processing industries, etc. 

At Genoil Inc., Dr. Haijun Xu focuses on the development of the GHU catalytic 

hydroconversion technology and projects and conducts research and 

engineering design in the development of GHU. 

Marco Quintela – Senior Technologist. Mr. Quintela has over ten years of experience 

in operations, process control, and technology. Throughout his career, he has been 

primarily involved with the technological evolution of Genoil’s heavy oil upgrader 
(GHU) since its pilot plant inception. 

He is currently the senior process operator supervisor/ technologist, focusing on 

conducting meticulous and successful analytical test runs for international oil giants at 

the world’s only Genoil Hydroconversion Unit (GHU) testing facility.  Previously, Mr. 
Quintela has also been involved with Genoil’s sand decontamination facility and 
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Crustal oil water separation technologies that have been certified by the US Coast Guard.He has a Chemical 

engineering technology diploma from Northern Alberta Institute of Technology (CET). 

Marco has just completed the installation of a Crystal Sea Separator on board a VLCC (very large crude carrier). 

He recently rejoined this vessel and is in the middle of the Atlantic ocean. 

Anthony Yu – Process Engineer (E.I.T) Anthony received his Bachelor’s degree in Chemical Engineering from 
Ryerson University in Toronto, Ontario. 

Anthony started his tenure with Genoil Inc. as a Student Process Engineer during 

his university internship in 2007.  During his internship, he worked at the GHU® 

Pilot Plant at Two Hills for the HYT project.  His work and enthusiasm gave him the 

opportunity to become a Process Engineer (EIT) with Genoil Inc. after his 

graduation.   

He has been working for Genoil Inc. since 2008. He is currently an APEGGA 

Member-in-Training and working on becoming a professional engineer under 

APEGGA. 

MANAGEMENT DISCUSSION 

Select excerpts, from most recent SEC filing. 

Upstream Market overview 

A very significant price differentials in crude oil prices exists between high-quality high-gravity, low-sulfur crudes 

and those of lower quality low- gravity, high-sulfur. 

Depending on the amount of the price differential, the Genoil process can create a spread of over $30.00 per 

barrel. There are 900 billion barrels globally which can be upgraded, making crude oil upgrading one of the 

largest and most profitable market opportunities in the world estimated at over $27 trillion USD. 

The global oil and gas industry is being impacted by the declining availability of low cost replacement reserves. 

This has resulted in marked shifts in the demand and supply landscape. Genoil believes that, despite the recent 

emergence of light shale oils, deep-sea offshore drilling, the long-term supply and demand for oil globally will 

require the development lower cost resources, including heavy oil. Heavy oil developments can be segregated 

into two types: conventional heavy oil that flows to the surface without thermal enhancement and non-

conventional heavy oil and bitumen. 

The oil reserves that Genoil is targeting are conventional heavy oil that flows from the surface. We see this oil as 

more competitive than deep offshore drilling and fracking, light shale oil reserves. 

  

https://www.otcmarkets.com/edgar/GetFilingHtml?FilingID=12235207
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Production of conventional heavy oil has been steadily increasing worldwide, led by the Middle East, Canada and 

Latin America but with significant contributions from most other oil basins, including the Far East. This has cost 

refiners billions of dollars as they must retrofit their refineries to handle this heavier and more-sour feedstock 

supply. Even without the impact of the large non-conventional heavy oil projects in Canada and Venezuela, 

world heavy oil production has become increasingly more common. 

Downstream Market overview 

13 million bpd market (including the ship bunker fuel market) – Genoil wants to capture $3.00 / bbl royalty. GHU 

can desulfurize high sulfur fuel oil and can located at ports around the world. The GHU can also be placed in 

refineries for the conversion of atmospheric and vacuum tower bottoms, refining residue oils, into lighter 

fractions for reintroduction into refining process, or with the addition of new atmospheric and vacuum tower, 

distilled into product increasing the slate volumes of distillates per barrel or unload an existing coker to increase 

capacity and refinery output of higher value transportation fuels. 

Genoil GHU Technology 

Technological Overview 

The Genoil GHU is a full upgrading and desulfurization process that converts low quality, high sulfur crude oil 

into much more valuable high quality grade crude oil without environmental impurities. The Genoil GHU 

technology is guaranteed by our EPC partner Beijing Petrochemical a division of Shaanxi Yanchang Petroleum 

Group, which has $43 billion dollars in assets. The Genoil technology adds hydrogen to crude oil thereby 

reducing the carbon content of a barrel of crude oil and increasing API.  

The Genoil Upgrading and desulfurization technology is designed to be modular with the smallest reactor being 

20,000 barrels per day. This modular design enables Genoil to place multiple 20,000 – 50,000 bpd reactors 

adjacent to each other. The design limits design costs, and allows Genoil to build large upgrading project of over 

one million barrels per day. The GHU has a much lower cost than delayed coking and can operate at scales of 

well over 500,000 bpd at a much lower cost than existing technologies. What this means is that refineries will 

pay much more money for a Genoil syncrude feedstock because it will yield much higher value refined products. 

The Genoil syncrude has greatly reduced carbon, sulfur and nitrogen levels, which are the main causes of 

greenhouse gasses and air pollution.  

The Genoil Hydroconversion Upgrader (GHU®) , is not a technology designed from scratch, but is an 

improvement on the proven fixed bed reactor technology. Fixed bed reactors constitute about 80% of the world 

reactor market. The technology employs hydrogen addition and not carbon rejection, therefore there is little to 

no loss of output product unlike with carbon rejection. The GHU® technology converts sour (high sulphur), heavy 

hydrocarbon feed stocks into lighter much more valuable crude oil that yields higher quality distillates for 

conventional refining at a much lower cost. 

The GHU solves key heavy oil development challenges and does so at up to 75% less cost. The Genoil technology 

was commissioned at Conoco Canada’s battery site at their bitumen oil field in Kerrobert Saskatchewan. Conoco 
carefully monitored the upgrading of bitumen from 8.5 API with a sulfur level of 5.14%, the GHU converted this 
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bitumen to 24.5 API with a sulfur content of 0.24%. The upgrading was done with Conoco’s engineers viewing 
the administration & operation of the Genoil GHU upgrader at their oil field. 

Conoco collected all samples on the feed, product and gas streams and had them analyzed by CORE Laboratories 

in Calgary, Alberta and NTEC. Of major interest is the 96% conversion rate and 92.5% desulfurization done at 

mild operating conditions. 

The GHU is based on a standard fixed bed reactor, but the unique intellectual property is in its hydroconversion 

design and mixing devices.  A GHU® provides greater mass/heat transfer between hydrogen, crude and catalyst.  

As a result, hydroconversion can be achieved at milder operating conditions than other fixed bed reactors. The 

Genoil Upgrader has proved that it can achieve a greater Liquid Hourly Space Velocity (LHSV) than current 

processes in the magnitude of 25%. This breakthrough allows for a similar reduction percentage value in 

operating costs. In essence, it means that it can debottleneck existing infrastructure by providing the option of 

greater capacity throughput at greater efficiencies. One added benefit is that a GHU converts crude oil which 

does not meet pipeline specification so that it can be transportable by pipeline without the need for diluent and 

making it compatible for processing in existing refineries.  

By increasing the yield of light products and decreasing the residual portion of a heavy crude stream, heavy 

crude or bitumen becomes more compatible with existing refineries. There are many heavy and extra heavy 

crudes which are very difficult feedstocks for existing refineries to process. These heavier crudes are 

characterized by high sulfur content and yield a high portion of low value residual product. Typically these 

crudes are very difficult to refine, thus they have a limited market. There is tremendous interest by refineries 

and national oil companies for upgrading heavy crude so that existing refineries can utilize it. Genoil is currently 

pursuing business with critical players in almost all of the oil producing countries. Genoil is currently better 

positioned than any company to realize meaningful upgrading contracts. For example, the United Arab Emirates 

has 10% of the world’s oil reserves and Genoil Emirates is in great position to capture much of the local 

upgrading market. 

The Genoil Upgrader Technology is based on non-destructive, catalytic hydrogenation, and flash separation. The 

main feature of the Genoil Upgrading Process is the standard Fixed Bed Reactor, and the patented introduction 

of hydrogen into each reactor. The Genoil technology is modular and has great flexibility to accommodate a 

range of process objectives. The GHU is a much improved hydrogenation process that upgrades and increases 

the yields from high sulphur; acidic, heavy crude oils and heavy refinery feed stocks, bitumen and refinery 

residues into light, clean transportation fuels. The GHU can convert the by-products from the upgrading process 

into on-site energy, rather than generating large volumes of waste and low value coke. 

Upgrading heavy oil is essentially a very undeveloped industry and could become one of the largest potential 

industries in the world.  Most of the oil presently coming out of the ground is light, in the vicinity of 86 million 

barrels a day, or 27.5 billion barrels a year of 400 billion barrels of light oil reserves remaining.  It is readily seen 

that even if you allow for new oil discoveries and further advances of recovery through technological 

enhancements in field recovery, the time limit for this light oil reserve will last no more than twenty or thirty 

years.   
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If desired, the Genoil Upgrading Process can yield zero waste and consumes no external energy or hydrogen, 

deriving its hydrogen and energy from its own residue.  The cost structure is therefore much lower than 

standard upgrading processes in hydrogenation and does not give off a waste by-product such as coking of 30%. 

GHU MARKET POSTIONING & STRATEGY 

Worldwide interest in Genoil is stronger than ever. The signing of the recent contract has lead to a restarting of 

negotiations in Russia and the Middle East to supply over four million barrels per day of crude oil to the Chinese 

market over several years. The corporation is pursuing its relationships globally with the goal of revolutionizing 

the oil industry. We feel the timing for this potential funding for upgrading projects is perfect, as many countries 

are in need of cash and are desirous to increase revenue growth. The Chinese support Genoil to secure world 

stable energy resources. Genoil and Chinese thinking are focused on long term planning and not short-term 

market fluctuations and are firmly behind Genoil. The Company remains committed to developing commercial 

opportunities around the world in the foreseeable future.  

Our business strategy has been to quickly finalize all business deals that the company had failed to execute in 

the past. The company has been increasing its sales force, building strong internal capabilities that has enabled 

the company to develop a much more efficient sales approach. The company is now in contact with almost all 

national oil companies, NIOC’s and various energy ministries around the world.  

In late 2015 Genoil signed a strategic alliance with an Engineering Procurement and Construction company - 

Beijing Petrochemical Engineering Company, a subsidiary of Shaanxi Yanchang Petroleum Group Corp., the 

fourth largest petroleum company in China and a Fortune 500 Company with over $43 billion dollars in assets, 

and over $25 billion dollars a year in revenues. The alliance will strengthen Genoil both in engineering and sales 

resources, allowing Genoil to offer clients full EPC services and to develop sales and marketing for Genoil's GHU 

technology around the world. The relationship will also enhance the company’s ability to execute major 

projects.  

GENOIL GHU TECHNOLOGICAL GUARANTEE  

As part of the agreement, BPEC will be Genoil's EPC contractor, and will offer clients EPC projects and Genoil 

technology process guarantees for projects based on the Genoil GHU Technology. BPEC will support Genoil on 

projects and has large engineering resources, enough to design heavy oil projects of over one million barrels per 

day. 

Both parties have a combined strategy and strong willingness to finalize contracts and are pursuing Genoil leads 

with a joint marketing and sales effort inside and outside of China. 

BPEC and Genoil's senior management are in regular contact with CEO's of many major oil companies, and will 

support Genoil with joint presentations all around the world to contribute to finalizing sales. 

Investors should additionally read: GHU - BUSINESS UPDATES from the same filing. 

 

https://www.otcmarkets.com/edgar/GetFilingHtml?FilingID=12235207
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INVESTMENT SUMMARY 

As we stated near the onset, a decision to invest or not invest in GenOil is fairly simple in our opinion. Ultimately 

the long-term share performance boils down to IF the technology works on a large scale (very large). 

However, we are also of the belief that the share price can move significantly if the GenOil announces that a 

major corporation is breaking ground on a large project, designed to more fully prove up scalability.  

Biotech companies similarly can (and do) have inspiring stock price moves as they move through the FDA 

approval process which comes in stages – Phase 1, Phase 2 and finally Phase 3. Note though even though Phase 

3 means FDA approval, it still doesn’t mean the drug work-works. There are many drugs which achieve FDA 

approval, yet don’t achieve market acceptance (wide-spread blockbuster sales) and no drug Company can know 

that in advance. What we are suggesting is it’s important to recognize that stocks can have terrific moves 
throughout the journey. And that’s the quandary here.  

While we cannot with any certainty predict if GenOil will get a ‘shovel breaks ground’ contract, we can predict 
with fair certainty if such an announcement does come – that the share price will act quite favorably – and may 

even have a move which can be described as nothing short of breathtaking.  

So what’s an investor to do? Of course, as with any Company with a yet to prove technology, investors can sit 

and watch. The share price can drift higher, as it has been in the past two years as announcements indicating 

they are getting closer to answering the ‘does it work’ question are released. Most investors can live with that. 

It’s the one-day leaps which are missed – which cause pain.  In any event, we don’t think GenOil investors, 
primarily due to the Maritime situation, will have much longer to wait. If they don’t get a contract in the next 12-

24 months, odds are they may never.  

For further information contact Steven Chizzak, at 973-232-5132.  
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